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Hailey  00:00	
There's no right way for growing an online business and honestly, me and my guests are more than 
fine with that. I'm Hailey Thomas, and this is the podcast that lets you be a fly on the wall for candid 
conversations and mini lessons through a variety of online entrepreneurs who are growing their 
businesses based on their own visions. We are on a mission to normalize and laugh about the behind-
the-scenes truth of achieving a new level of success in your business. This is One Year from Now.	
	
Hailey  00:49	
Hello, and welcome to this episode of the podcast, I have a special interview with my friend and peer, 
and just general amazing human, Emilia. She is a queer neurodivergent coach, and they work on pretty 
much anything related to money and work with her clients. I think there's a lot of like, life design things 
that also go on in there, but Emilia, thank you for coming on.	
	
Emilia  01:15	
Thank you. Hello, everyone. 	
	
Hailey  01:17	
Yes, I'm very excited because Emilia and I have been, I think, slowly becoming internet friends over our 
time in the mastermind that we share. And I just love their story, how they got into the mastermind, like 
everything, I mean, truly just everything about you. I'm a fan. And I think the reason I wanted you to 
come on was just to talk about your experience with what I'm calling multidimensional growth. So, I 
think, in business we talk a lot about like, linear growth and you're growing in revenue, and you're 
growing and it only goes one way and the way should be up. But you've grown so dynamically in all the 
directions and you've grown personally and your work has grown, I think you'd become a more powerful 
coach. And so, I just want to explore what multidimensional growth looks like. So, when I say 
multidimensional growth, what does that mean to you? Like, what comes up for you?	
	
Emilia  02:16	
I think the best way of describing it is how I've been feeling the last few months, which is just exactly 
what you're saying. It's definitely not linear. It's like, it's not even one dimension. I just feel like I've 
expanded. I've shed some things, I've added some things, I've cleared out some things, and some 
things have come on. And it's definitely been feeling more like an evolution than anything that you 
could, I don't know, describe in one sentence. Like saying last year i made this and I'm earning this 
much. It's like, that feels very insufficient in that way.	
	
Hailey  02:57	
Yeah, I want to try to put some shape around it. And maybe we'll do that through some of the stories 
that I want to talk through, but I just want to point out: so much of entrepreneurship is this kind of 
expansion. It's a very small view into your growth as a human, or your growth as an entrepreneur just to 
say, like you said, "Last year, I made this many dollars and now, this year, it's this many." Like, that's a 
part I think we get too focused on and then we forget to see how we're expanding as humans, just all 
the things that we are learning and growing on as humans, which are just as important. So, tell me a 
little bit about— I guess, let's start just in the beginning of this year, you chose to join the same 
mastermind as me and one of the favorite stories is like, how you chose to join the mastermind and 
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how you chose to make the investment. So, will you tell us a little bit about that story, and just what kind 
of growth you experienced in that?	
	
Emilia  03:57	
Yeah. So, the story begins with me being a huge fan of Serena and I tend to have like, my favorite 
people that I don't know. And it's always like, some random person that I found in a pretty weird way 
and then, I'm like, all about them. And so, Serena definitely has been one of those people for me. And I 
had been considering the previous iteration of the mastermind and then, one that is currently ongoing 
was enrolling. I was like, "Oh fuck, I really, I really have to do it now." And I really feel it, but I have no 
clue, I have absolutely zero clue how I'm gonna gather this money because a really important fact 
about this is I earn in a currency that is right now five times weaker than the US dollar. And so, if you 
could say that it takes $5k to like, sustain comfortable level of living. It's like, 5k in US dollars for 
Americans and then, it's $5k for me is a much larger component, right? So, it's just like the, the 
numbers are kind of the same, but the currency is the faculty here. So, even though I've earned like, a 
lot of money, I was just really, really basically far behind when it comes to how much I could invest, or 
how much I had in my savings account and so on. And like, even the cash flow that I had. So, for me, 
the investment was basically like, four times bigger than any normal person in the US. Yeah, so that 
itself was kind of insane, but I'm also a pretty intense person, so I think it just matches my personality. 
And so basically, I wrote to Serena, I wrote that really, like I have to do this and I really want to do it, but 
I have no clue how I'm gonna do it. Can we discuss? So, basically, what I ended up with is a month to 
gather $60k for me, in my currency, and it was a really, really intense month. Basically, my brain 
splattered on the wall for like, 60% of it. And what I ended up doing at some point, which I think is 
probably one of the bravest things that I've done last year. Honestly, I just reached out to my whole 
newsletter list, I told them, "Listen, I really want to do this, and it's beneficial for me and it's beneficial for 
you. It's such a big investment, but I'm 200% sure that this is for me." It just felt like this type of situation 
where I just really felt that, for some reason, it has to happen. And so, I told this to everyone, and I 
talked about it pretty incessantly until the end of the month. And in the end, there were 50 people 
supporting me financially, like just sending money to me. And that itself just blew my mind, it was 
insane. I've always had this option on my website to just send me money, for whatever reason, so I was 
kind of used to it and I was kind of open to it, but this was just insane. And what I took from it is, I think 
mostly that I really created an audience that is totally like me, and they get that spending money on 
someone's dreams can be really joyful, and they did that. And it was not the full amount, it was I think 
not even half, but it was on a different level, like, the push and the support that also helped me with 
creating money other ways. So, like signing clients and fighting to get approved for a loan, even though 
I had been in business for less than 2 years by then, so it was pretty much impossible. And then, I just 
lended the credit cards kind of randomly at the end. And the last five days of the month, the month 
where, I think, I had like, $1.5K outstanding. My money was just stuck in my Stripe account. I was like, 
"Fuck, I mean, come on, I did all of this work, and it's not gonna happen now? What the fuck?" And 
then I had like, literally just one consult come in and one client just sign and pay within two hours, and I 
was able to pull it off. But yeah, it was a thing, it was a whole thing.	
	
Hailey  08:28	
Yeah, my favorite parts of that story, or things I want to pull out, is just like, the way I talk about 
entrepreneurship is that it is the vehicle that we take to live the lives that we want to live. And so, your 
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skills in entrepreneurship, your resourcefulness, your audience-building skills, like, all of that, like your 
way to market and sell, is what helped you create the reality of the next thing that you wanted. And I 
just, I love the story and celebrate it because, like you said, it was probably scary as fuck to all the 
points to be like, "I really want this. I truly, really want this and I don't know how, but I'm gonna go figure 
it out," and then start to figure it out before you have answers and then, to ask and to receive 50 people 
like, that's a lot of people to show up and want to support you. I love that you were leaning onto your 
skills of entrepreneurship to create your next level as an entrepreneur. Like, it's just so so good. And 
the way that you said you talked about it was like, kind of like they're investing in your company 
essentially. And selling it to you.	
	
Emilia  09:34	
Yeah, yeah, like I called it an IPO. So, like, Initial Public Offering, even, also because when I started my 
business, I was doing a lot of translating in investing and mainstream financial stuff, to an actual 
language that people want to hear about, and especially like, millennials and everyone that is younger, 
so kind of translating the bullshit white man stuff into what it's really about. So, that's also why I use this 
language to kind of translate it for people like, how it could look like outside of the market terms, but 
what it essentially means is you get to hop on this level of my growth, and you're gonna reap benefits 
from it, even just through my marketing, for sure.	
	
Hailey  10:28	
I love that. That's so so good. So the growth there, A, was financial, it was that you get to level up as a 
coach and see people want to support you, your marketing leveled up, and even coming up with this 
idea was just so genius. As you were talking, I was like, "Oh, I've got projects coming on. Maybe I'll just 
do like an IPO for my projects to build my next stuff." And it's so good, that to focus on just the money 
part of it would be so like, lacking? I feel like, you know? 	
	
Emilia  10:57	
Yes, yeah, this is also something that I think I recently started recognizing, as also something that I'm 
taking from divergence, because I do have a lot of autistic or ADHD clients and I am a money coach, 
like first and foremost. And as always, I always get a little suspicious when someone tells me that they 
don't care about money, which a lot of people like, who are neurodivergent say, because for them, it's 
all about like, the other dimensions of growth. And it's kind of weird, but I'm kind of getting on board 
slowly. Like, I'm accepting that, even though I do talk about money and I think it's really important to do 
that, that it's also important for me to recognize that, "Yes, and," moment, where some of my decisions 
that were also financial decisions were like, 99% about something else.	
	
Hailey  11:58	
Yes. That's so important. Like, I think our coach Serena says it all the time, "It's never about the 
money." And in the beginning, I wanted to argue with her all the time, I was like, "No, it's always about 
the money." But the reason we do anything is hardly ever for the money. It's for whatever the money is 
going to get us. And so, you really wanted to be in the room. It wasn't necessarily about , the "Give me 
$30,000, everyone," it was instead, "I really what this experience as a thing." So, while this is 
happening, here's the other thing I love about your story. I think sometimes people join masterminds or 
join groups, because they're like, "Well, I'm not as successful as I want to be and I want to keep 
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growing, so I'll join this mastermind." But you were like, kicking ass and taking names before, while you 
were signing up, and afterwards. Oh my gosh, you guys, Emilia always was. So, I'll go into the group on 
Fridays, and Emilia always is coming in with like, "Hey guys, so I did this interview with Newsweek, it 
turned out pretty good. I did this commercial with IKEA." Y'all, like, a whole damn, like, actual live 
commercial with IKEA, or her MP, which is like, you know, a kind of local branch of government is 
giving you shout-outs and calling your phone. It's really so cool and popular. Guys, Emilia is so cool, I 
feel like they're very cool, and everyone wants to be with them. I want to hang out with them, but wow, 
that was a complete fangirl moment, sorry, but tell me in terms of growth, and the visibility, the 
interviews and the commercials, and like, you stepping up and stepping out and just doubling down on 
this as a space for queer and neurodivergent humans. What kind of growth did you experience just with 
getting to say that on larger and larger stages?	
	
Emilia  13:50	
Yeah, it's always puzzling for me to remember what I've done, to be honest. I think I just like, blackout a 
lot of things that I've done. And I just, I don't know, like, I'm just mostly in the moment or like looking 
forward, but it's always so insane for me to do a monthly evaluation, or even a weekly one, and be like, 
"Wow, I mean, it actually looks pretty decent. There's a lot of things that I've done." I don't know what 
that's about. I think, probably on some level, it's just being shy, I think, which is not something that I 
think about myself often, but I think it's just, I mean, you can see it from the evidence, I guess. Coming 
back to your question, I think another thing about me is that ultimately, just as we talked about money, 
visibility is not a big thing for me. Like, I don't really care about it. I am not excited by speaking on big 
stages. I am not excited about becoming famous, it's never been something that has been interesting 
for me. It's kind of always been nice to, I guess, like receive this kind of invitation and this recognition, 
but it's just never been something that I've been kind of chasing myself. It's never been a goal. So, I 
think this is one of the reasons why it's easy for me to go through it because I'm like, "Oh, okay, that's 
kind of random, but nice, but okay, let's go." Especially if you're paying money, I'm really happy to do it 
then.	
	
Hailey  15:35	
Yeah, it was very much like, "So, I did this thing," and we're all like, "Oh my gosh!" Meanwhile, Emilia is 
like, "Okay, whatever."	
	
Emilia  15:41	
Yeah, yeah. Which, like, I really want to say this is not ignorance, it's not me trying to make it seem like 
it's small. It's just, I think, this level of it not really mattering, that some people that are autistic, for 
example, will recognize, like, there are just some things that you didn't care about. Yeah. So, that's one 
thing. But there are, and there have been, aside from this, moments where I've been really freaking out 
because I was afraid of what the visibility was going to bring my way. So, I was afraid of trolls, and I 
was afraid of internet hate, I was afraid of literally someone knowing where I live. I was afraid of 
someone knowing where my office is, and that's, I think, maybe 50%, that's a really valid concern, 
because I do live in a country that is just really right wing right now. And me having visibility, and me 
having this openness about all of the things that I am and all of the things that I do, it is just dangerous. 
But what I've been finding is that, the same way that it's never about the money, the fear around 
visibility, or being attacked, it's just a tool that I can use to be safe and belong. Like, even in this 
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climate, and even in these situations. So, like, for me, for example, being interviewed in Newsweek, 
that was also scary because I had to work through like, what it means for me to be heard there. 
Because it's a pretty important and it's a pretty liberal space that is not really close to my values. Every 
time, I get to rework that I am myself, even if I'm somewhere that is not 100% about what I'm doing. 
That's, I think, really, really important for me to remember that and to also give myself permission to 
stand out in that way.	
	
Emilia  15:42	
Yeah. So, the growth here, again, there's the easy way. I don't want to say easy way, but the maybe 
more obvious way to measure is like, being in these publications, or having these experiences, added 
to your audience and whatever, there's probably some numbers or metrics we could measure. But 
multidimensional growth for you is creating safety within yourself to like, actually have the guts to show 
up there and being confronted with the ways in which it just legitimately adds a level of risk to your life, 
which is just legitimate, and also gives you an opportunity to kind of meet with yourself and have your 
own back and decide who you are again and again and again. I don't know what the values of IKEA 
versus Newsweek are, or you know, exactly what your MP believes, or whatever, but you have to show 
up in each of those spaces as more and more yourself, which is new levels of growth, new levels of 
like: Do I trust myself? Do I know who I am? All of that.	
	
Emilia  19:01	
Exactly. Yeah. For me, I think a prime example of this has been the IKEA shoe because I am really 
introverted. I get really, really tired by people really, really quickly. And the wonderful thing about it was 
like, a whole day shoot, but the wonderful thing about me communicating with them was that because 
first, amazingly, they knew who I was and what I was doing and exactly the needs that I might have, 
that they were anticipating. So, they cut down on the time that I was in the shoot, I was given a 
separate room I could sit in, all of those things, they would also not be possible if I wasn't so out about 
who I am and what I need. So, like, this is one victory here, but another was that I think I had had the 
biggest stress ever, like in my business life, just the evening before, like, "Shit, I cannot sit for a whole 
day with the whole film crew in one house. I'm just gonna, I don't know, like, I'm gonna die of 
exhaustion, or something." And what I ended up switching to is: I still have choices. Like, I can literally 
go to the bathroom, I can tell them that I'm done, I can do whatever the fuck I want, and I can still be 
there and be completely me. I can talk to the people that I want to talk, I can not talk to the people that I 
don't want to talk to, and we're just gonna roll with that. And that was, I think, really important to me on 
a very personal level, how I could just, again, trust myself and just be there and stay in touch with how 
I'm feeling and everything, and not feel that I'm doing anything against myself, even in this situation that 
was stressful on some level.	
	
Hailey  21:05	
Yeah, I think someone who's less connected to themselves or less sure of themselves, might show up 
in a situation like that and be like, "Well, I need to do everything they ask me to do, because it's an 
honor to be here. And I need to come early and stay late if they ask, and reshoot things if they ask," 
and all that and you're just like, "No, the best possible thing is to just do whatever it is I'm going to need 
and take ownership of my experience of whatever that was going to be." So, yes. So, we talked about, 
like, not focusing so much on the numbers, but I'm curious, how has your business been this first half of 
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the year, compared to maybe your business last year at this time? What is your business shaped like? I 
know you have a group, but I guess, tell me about what the business has been looking like, while all 
this has been happening.	
	
Emilia  21:53	
Yeah. So, I started my business two years ago, and I started at with just like, some tiny online products 
that were priced very poorly, really poorly. Really, I don't know, like, it was not enough for chewing gum, 
or something. And then, a year after I started, I started my group. And I also started one-on-one 
coaching with individual people. So, right now, I do still have the group program, which is a monthly 
subscription, and I am phasing out my one-on-ones. I have some people that are finishing now. And 
until July, I'm going to be like, basically done with one-on-ones. And I am already marketing my 
mastermind, which is basically only for queer and neurodivergent people that are wanting to work on 
their authenticity and marketing and in their own one-person businesses. So, that's what I'm doing. And 
that's how it's going. I did relaunch my group program in January. So, I had a launch in the middle of 
January, I decided to make some new content and make a new program and everything. I'm kind of not 
sure what I'm gonna do with one on ones because I also love it. Like, I love it so much. And I think, 
maybe, I'm gonna get new clients after I launched the mastermind, I'm not sure there, so I'm just not 
gonna say anything definitive.	
	
Hailey  23:31	
You said you relaunched in January. How was that launch different than maybe lunches you had in the 
past of your group?	
	
Emilia  23:39	
Yeah. So, actually, this was the first lunch I've done because before I used to have, like, a very different 
shape. I used to have ongoing enrollment, basically for everything I've done, just because I was just so 
exhausted by even the idea of a lunch. And so, actually, like the January launch is like, the first and the 
only one I've done because now, I'm also doing continuous.	
	
Hailey  24:07	
Yeah, I think that's important to note, like, "Oh, I had one model, but let me try launching. Still don't 
really love it, so I'll just go back to continuous." I think that's even like, multidimensional growth as an 
entrepreneur, like not feeling like you have to launch because launching is what people do.	
	
Emilia  24:24	
Yeah. And it was really hard to process this launch because I had a pretty insane goal, as I kind of 
normally have. But it really did bite me in the ass that I was both doing a pretty big goal and a way of 
getting there that was not enjoyable at all. And so, I did get 90 signups that I think, right now, I'm really 
proud of, but I felt like it was a massive failure in January. 	
	
Hailey  24:54	
What was the goal? 	
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Emilia  24:55	
The goal was initially 500, which was insane. And then, 200, because that felt more life threatening, 
like, because it was more real. It was not so outlandish that I knew I was not gonna get there, it's just 
an actual number that I knew I could possibly get to if I did things right. And then, like, facing my 
internal passion in order to lower the goal, but also failing at it was tough.	
	
Hailey  25:28	
It's important, right? Like, I've had multiple times where I'm like, "Yes, I'm gonna make this massive 
goal." And it seems so fun and then, I really look at it and I'm like, "Oh, wait, I don't know that I can 
actually even do that the way that I've decided to do this launch, or this thing is way, I haven't even 
done it before. So, I'm not even that skill that actually performing the way I'm trying to get the outcome. 
And then you're it. I'm glad you're sharing that I've had that experience. I mean, so many times over the 
last like five years. And so, it's just like, you sharing like, this is a normal part. Sometimes we do that. I 
think as people who set big goals and like, our I feel like I'm kind of an intense person, as well. And I 
don't know, I just like big and exciting things. And so yeah, like, it's just a part of what our experiences 
and so like, yeah, there's two ways to go about it. Either. You can like Slap yourself on the wrist and 
like, don't mess up like that again. Or you can just be like, yeah, it's a thing that I do. I have to like work 
through my emotions around it.	
	
Emilia  26:33	
Yeah. And for me, it's been also a learning process about myself, because I used to really think about 
myself that I don't really like having those big goals, like I prefer a reachable goal. But unfortunately, 
what a goal that is not exciting those to me is that I don't want to do anything. So, it's not great. It's not 
very nice to fail that hard, but it seems to be kind of, basically, the only way that I'm able to work with 
this stuff.	
	
Hailey  27:09	
And I think that's important. Like, I found out this past winter that I'm like that, too. Like, if it's not a little 
bit sexy, I'm just not going to do it. I'm just not. And so, we need to be okay with like, "Okay, that means 
we're going to fall twice as hard then, if we fall," and so, we just have to be really diligent about, like 
loving on ourselves and caring for ourselves afterwards. But I can't do it the other way, or I mean, I 
probably could, but I don't want to do it the other way, where I have small and manageable and boring 
goals, because I just won't do anything then. So good. So, you had 90 signups which is still like, an 
incredible amount of people. It's almost 100 people raising their hand and saying they want this in a 
period of time.	
	
Emilia  27:52	
Yeah, in a week. Yeah.	
	
Hailey  27:53	
In a week? I've never, in all the products that I've built, I've never had 90 people raise their hand in the 
same week. I think maybe once, but well, that's pretty incredible. So, your group is like, alive and going. 
And, like you said, you're phasing out one-on-ones. So, like, overall, your trajectory has been 
expansion and growth in terms of like, how much you're making, in terms of the amount of clients you 
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have. Like, your business has been growing, even while we're talking about all this other type of 
growth?	
	
Hailey  27:54	
Yes, I have already reached $100k this year, in my currency, just throwing it out there. But for me, it's, 
yeah, a lot.	
	
Hailey  28:34	
Yeah. 100,000 of anything. Like, if someone told me to go harvest 100,000 eggs, that's still, you know 
what I mean? Like, that's still 100,000 things to go and collect. Yeah.	
	
Emilia  28:45	
Yeah. And that's actually like, just a side note. This is also something that I had to work through and 
that was pretty difficult at the beginning of the mastermind, like my brain really wanted to consider my 
success smaller because it was not translating into the same amounts and dollars. And the big thing for 
me was just deciding that like, fuck that noise, 100k is 100k and that's it.	
	
Hailey  29:12	
It truly is. I was watching you and being like, "She has to work twice as hard as we do to hit the same 
numbers. Like what a badass." Like I was over here, like, damn, I need to step it up because Emilia is 
over here doing twice as much as I am. Your business has been growing, you've already made $100K 
this year, it's now May when we're recording this, so not even halfway through the year. Do you have a 
revenue goal for this year? Like for the whole year? 	
	
Emilia  29:37	
Yeah. $500k is my goal. Yeah.	
	
Hailey  29:40	
Yeah, I love it.	
	
Emilia  29:41	
Which, again, the thing about loving yourself when you're not hitting that? Yeah, if I had— Again, 
actually, I was trying to aim for $200k and I was like, "Nah, no, I don't want to do anything for $200k, I'm 
just gonna try for $500."	
	
Hailey  29:59	
Yeah, because 200, I feel like where you're at, you're gonna make 200 no matter what this year. Like, 
without even really having to do a lot— Not that we want you to do a lot, but like, why not? Why not just 
look at a half a million? That's amazing. So, in what ways have you grown being a person who is queer, 
who is neurodivergent, and has half-a-million-dollar business that you're building right now? Like, how 
has that kind of stretched you and grown you?	
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Emilia  30:28	
To be honest, it's really insane. I think I'm still catching up with myself, as I think I always do. I tend to 
just kind of do things and then realize that I've done them. Yeah. So, one of the things that has been 
really important for me in this half a year is basically coming out everywhere that I can, and also coming 
out with my needs as it comes to building a business that is really aligned to me. So, basically, like, 
stripping away all of the parts that felt necessary at some point, but are just not me. And one of them, 
for example, has been, I was trying to work four days a week, for example. Also, because that's so 
close to my values, like, 200% everyone, every single company in the world should do it right now, and 
we should have done it like, 10 years ago, and so on. But I realized that, for me, I'm basically closing 
myself in a 9-to-5 box again, and that the thing that is closest to me right now is just working when I 
want to, and really pushing it to the extreme, which is that sometimes I come to the office at 3pm. 
Sometimes, I work at midnight, it doesn't matter. And the only thing that I'm looking at is whether I have, 
for example, worked around 30 hours a week. So, like, I'm still aiming at kind of four days a week, full-
time, but it's in a completely different structure, and with a completely different focus. And that's been 
also meaning that, for example, I'm phasing out one-on-ones, because I had a full roster of clients. And 
I realized that, with me having to have a very flexible schedule, this is just not something that is aligned. 
And it really feels like a big risk because I have been making a lot of money with one-on-ones. I've 
been loving it. My clients have been loving it. It's been so great. And now, I'm doing this basically 
experiment trying to stick to what I think is right for me. I'm hoping I still end up making a lot of money.	
	
Hailey  32:51	
I think you will, I think, if there's anything that I have come to see about you, like I think you describe 
yourself very perfectly when you said you're more like, aim for the thing, do the thing, and then 
afterwards be like, "Oh, I did it. Okay." Yeah, I love that. I feel like when I switched from one-on-one— I 
still have some one-on-ones, but predominantly groups now, it was for that same reason. Like, last time 
you worked from, like, 9pm to, I don't know, 11:30pm and then I went to bed. That's fine, right? And I 
still have to get up and do parent things and whatever, but I'm very flexible with when I do my stuff. I 
love that. Okay, is there anything we haven't talked about that you want to share? Or another story of 
multidimensional growth that you just feel like we need to discuss as we're talking about stuff?	
	
Emilia  33:43	
Yeah, I think so because this is really pertinent for me right now in, I mean, the last few weeks, and it's 
really something that I have been kind of untangling for a few months, at least. And it's the fact that I 
started building my business when I was working a 9 to 5 as well and only after a year plus did I go like 
fully self-employed. And that meant that I was used to such a high level of grind and just so many hours 
and having so little time for any private lifestyle stuff above the necessary for me, so like therapy and 
like some movement and time with my partner and zooming with my best friend in Brussels, but like, 
that's kind of been the necessity level that I've been maintaining for a pretty long time. And so, going 
fully self-employed actually meant that I have time and also realizing that I do have to have time. And 
this is the moment to build those habits of actually having a like, robust social life and private life and 
hobbies and everything. Because if I'm not gonna add it now, then I'm just gonna ride myself to death, 
basically. Another level of growth that is actually perfectly aligned with our timeline, since December 
and January until now, is that my partner and I have opened our relationship and we have both come 
out as polyamorous. So, both of us are seeing a few people. And I feel like, for me, it's also been so 
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multidimensional, even in itself, because that's meant making more time and accepting that I have 
social needs, which is also really weird for an introvert. And, like, experimenting with everything, and 
meeting people and deciding whether I like them, and like all of this stuff. And coming to a point where I 
have a really great relationship with my partner that I still live with, and I'm dating a girl, and I'm dating a 
nonbinary person, and I really like all of them. It's been great. And just having and seeing my private life 
just blossom and grow so much, at the same time that everything else is happening, has been also 
pretty insane.	
	
Hailey  36:21	
Yeah, I love that because I think you're completely right, that when we come from corporate, our 
personal lives are like, a small piece, and we spend most of our focus thinking about work, and if we're 
not careful, then we can just continue that right on. And then, we try to make our business our source 
for all of our fulfillment: where we meet people, where we have friends, and where we make our money, 
and what makes us happy, and what gives us like, a sense of drama and excitement. Like, businesses 
are not for that, so the fact that you then had to have the growth of like, actively building fulfillment and 
a social life and, like, making time for yourself and making time for new friends and finding new partners 
and having to like, date again, and be like, "Oh, actually, I don't like this person, and I do like this 
person a lot. Oh my gosh, do they like me?" And you know, like, you have to open yourself up to 
making those experiences for yourself, instead of just continuing to, I don't know, try to get all that sort 
of excitement from your business, you actually have to build a social life.	
	
Emilia  37:26	
Yes. And it's also like, one thing to add here, is that I've been a workaholic for my whole life. And so, it's 
really been a pretty grueling process, to kind of push myself to have the space and to experiment and 
fail and fail and fail, and then, start kind of understanding what I actually want, and follow that and see it 
work. And like, yeah, it's been pretty intense and there have been definitely moments where I knowingly 
have been using work as my place of fulfillment. So, this has been kind of the first half of the year 
where I've been just like, really killing it in my business and it's been really interesting to allow myself 
now where this area of my life has been really having a bit of movement and a lot of really interesting 
and nice things, to allow myself to shift this balance and give myself permission to like, for example, 
miss calls for the mastermind that I spend so much money on, and just like, go to other things, because 
that's just what's going on right now. And it's also completely fine, and I don't have to stress about 
missing anything, or fucking everything up because everything is about me and I'm still in, like, all of 
those situations. And as long as I'm growing, my business is growing.	
	
Hailey  38:55	
That's so good. So good. I think I shared this in another coaching community, but I feel as though I'm 
better at business than I am at regular life. And so, that comes more naturally to me, but it also, like you 
said, ends up being a place where, if we're not careful, we can pour ourselves completely into it, or get 
over familiar fulfillment from it, or actively hide from our life in our businesses. And that's like, not 
healthy either. Okay, you're getting to the end of our time. And I have two more questions for you. One, 
as you think about your business One Year from Now— I know there's lots of like question marks and 
unknowns, but what do you hope your business and your life looks like a year from now?	
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Emilia  39:40	
I definitely want to have a beautiful group of people in my mastermind that are really committed to 
themselves, first and foremost. Like, I'm just I'm so excited. I'm beyond excited about just building the 
space for them and helping them and supporting them. So, like, this is something that I definitely see, 
and I definitely see my group continuing and me having more time and energy to like, really make it the 
most comfortable and exciting experience for them as well. And to be honest, I also see working less, 
for sure. I would love to have just like 4-hour days a year from now, preferably with some support from 
someone else. And just being able to, like, fully execute on those areas where I'm really the best, and 
where I really shine the best. And I think that's it. I don't have money goal, I don't have anything else. I 
just pretty much want to still be able to follow whatever I want to be doing and support the people that I 
care about, and sleep a lot. That's the goal.	
	
Hailey  39:41	
I think that's a great goal. Emilia, where can people find you on the internet?	
	
Emilia  41:13	
Yeah, so unfortunately, everything that I do is in a language that you probably don't understand. I 
mean, we have Google Translate, so if you're really motivated, you can for sure do that. I have a 
website that is called Wlasny Spokoj. And I think we're just gonna leave a link to the website. I'm also 
all over social media, and I'm also a member of a few coaching communities that are in English. So, 
you might also see me there under my name and surname, Emilia Makówka. 	
	
Hailey  41:50	
Awesome. Thank you so much for coming on. This was a really great conversation and allowed me to 
just sit here and like, look at you and fangirl and be all excited	
	
Emilia  42:00	
Well, I got to look at you and be like, "Aw, Hailey invited me," this was so nice.	
	
Hailey  42:08	
Thank you for listening to this episode of One Year from Now. You can find the show notes and all the 
links we mentioned at BrainspaceOptimized.com/Podcast. And if you want to chat me up about all 
things entrepreneurship, then head to BrainspaceOptimized.com and join my email list. This is where 
we have rich conversations about the experience of business ownership. It's thoughtful, it's funny, I like 
getting responses and chatting with you all, it's a good time. Lastly, you can find me on Instagram 
@BrainspaceOptimized, and we'll see you in the next episode.	


